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Use data, technology, and inbound selling to build a remarkable team and accelerate sales

The Sales Acceleration Formula provides a scalable, predictable approach to growing revenue and building a
winning sales team. Everyone wants to build the next $100 million business and author Mark Roberge has
actually done it using a unique methodology that he shares with his readers. As an MIT alum with an
engineering background, Roberge challenged the conventional methods of scaling sales utilizing the metrics-
driven, process-oriented lens through which he was trained to see the world. In this book, he reveals his
formulas for success. Readers will learn how to apply data, technology, and inbound selling to every aspect
of accelerating sales, including hiring, training, managing, and generating demand.

As SVP of Worldwide Sales and Services for software company HubSpot, Mark led hundreds of his
employees to the acquisition and retention of the company's first 10,000 customers across more than 60
countries. This book outlines his approach and provides an action plan for others to replicate his success,
including the following key elements:

Hire the same successful salesperson every time — The Sales Hiring Formula●

Train every salesperson in the same manner — The Sales Training Formula●

Hold salespeople accountable to the same sales process — The Sales Management Formula●

Provide salespeople with the same quality and quantity of leads every month — The Demand Generation●

Formula
Leverage technology to enable better buying for customers and faster selling for salespeople●

Business owners, sales executives, and investors are all looking to turn their brilliant ideas into the next $100
million revenue business. Often, the biggest challenge they face is the task of scaling sales. They crave a
blueprint for success, but fail to find it because sales has traditionally been referred to as an art form, rather
than a science. You can't major in sales in college. Many people question whether sales can even be taught.
Executives and entrepreneurs are often left feeling helpless and hopeless.

The Sales Acceleration Formula completely alters this paradigm. In today's digital world, in which every
action is logged and masses of data sit at our fingertips, building a sales team no longer needs to be an art
form. There is a process. Sales can be predictable.

A formula does exist.
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From reader reviews:

Paulette Cantu:

As people who live in typically the modest era should be upgrade about what going on or data even
knowledge to make these keep up with the era and that is always change and advance. Some of you maybe
will certainly update themselves by reading through books. It is a good choice to suit your needs but the
problems coming to a person is you don't know what type you should start with. This The Sales Acceleration
Formula: Using Data, Technology, and Inbound Selling to go from $0 to $100 Million is our
recommendation to help you keep up with the world. Why, as this book serves what you want and wish in
this era.

Eunice Buckley:

Your reading 6th sense will not betray anyone, why because this The Sales Acceleration Formula: Using
Data, Technology, and Inbound Selling to go from $0 to $100 Million book written by well-known writer
whose to say well how to make book which might be understand by anyone who read the book. Written with
good manner for you, leaking every ideas and producing skill only for eliminate your personal hunger then
you still question The Sales Acceleration Formula: Using Data, Technology, and Inbound Selling to go from
$0 to $100 Million as good book but not only by the cover but also from the content. This is one book that
can break don't assess book by its cover, so do you still needing an additional sixth sense to pick this kind
of!? Oh come on your examining sixth sense already said so why you have to listening to one more sixth
sense.

Tonia Lee:

Don't be worry in case you are afraid that this book may filled the space in your house, you can have it in e-
book technique, more simple and reachable. This specific The Sales Acceleration Formula: Using Data,
Technology, and Inbound Selling to go from $0 to $100 Million can give you a lot of friends because by you
investigating this one book you have matter that they don't and make a person more like an interesting
person. This particular book can be one of one step for you to get success. This e-book offer you information
that might be your friend doesn't realize, by knowing more than different make you to be great folks. So ,
why hesitate? Let us have The Sales Acceleration Formula: Using Data, Technology, and Inbound Selling to
go from $0 to $100 Million.

Melinda Brown:

That reserve can make you to feel relax. This book The Sales Acceleration Formula: Using Data,
Technology, and Inbound Selling to go from $0 to $100 Million was bright colored and of course has
pictures on the website. As we know that book The Sales Acceleration Formula: Using Data, Technology,
and Inbound Selling to go from $0 to $100 Million has many kinds or genre. Start from kids until
adolescents. For example Naruto or Private investigator Conan you can read and believe you are the



character on there. Therefore not at all of book are make you bored, any it offers up you feel happy, fun and
rest. Try to choose the best book in your case and try to like reading which.
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