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This new model of human interaction has been chosen by Google to train the entire company worldwide
(30,000 employees), is the #1 book for your career chosen by The Wall Street Journal’s website, and is
labeled “phenomenal” by Lawyers’ Weekly and “brilliant” by Liza Oz of the Oprah network.
 
Based on more than 20 years of research and practice among 30,000 people in 45 countries, Getting More
concludes that finding and valuing the other party’s emotions and perceptions creates far more value than the
conventional wisdom of power and logic. It is intended to provide better agreements for everyone no matter
what they negotiate – from jobs to kids to billion dollar deals to shopping.
 
The book, a New York Times bestseller and #1 Wall Street Journal business best seller, is based on Professor
Stuart Diamond’s award-winning course at the Wharton Business School, where the course has been the
most popular over 13 years. It challenges the conventional wisdom on every page, from “win-win” to
BATNA to rationality to the use of power. Companies have made billions of dollars so far using his new
model and parents have gotten their 4-year-olds to willingly brush their teeth and go to bed.
 
Prof. Diamond draws from his experience as a Pulitzer Prize winning journalist at The New York Times,
Harvard-trained attorney, Wharton MBA, U.N. Consultant in many countries and manager and executive in
many sectors, including technology, agriculture, medical services, finance, energy and aviation. “The ROI
from reading Getting More will make it the best investment you make this year,” says Rhys Dekle, the
business development head of the Microsoft Games division, which produces X-Box. He added that the book
was his team’s best investment of the year too. The model was also used to quickly solve the 2008
Hollywood Writer’s Strike.
 
The advice is addressed through the insightful stories of more than 400 people who have used Prof.
Diamond’s tools with great success: A 20% savings on an item already on sale. An extra $300 million profit
in a business. A woman from India getting out of her own arranged marriage. Better relationships with the
family, including teenagers. Raises at work. Better jobs. Dealing with emotional situations. Meeting one’s
goals. Finding better things to trade. Solving cultural and political problems, sports conflicts, and ordinary
arguments.
 
The book is intended to be used in any situation. The most common response is “life changing”, beginning
on page one. “The most inspirational book I have read this year” said David Simon, an attorney in San
Francisco, CA. “This book can change the world,” says Craig Silverman, Investment Advisor, Long Island,
NY
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From reader reviews:

Shawn Hunter:

Reading a publication can be one of a lot of task that everyone in the world adores. Do you like reading book
so. There are a lot of reasons why people fantastic. First reading a e-book will give you a lot of new details.
When you read a e-book you will get new information mainly because book is one of a number of ways to
share the information or even their idea. Second, studying a book will make a person more imaginative.
When you looking at a book especially fictional works book the author will bring you to imagine the story
how the character types do it anything. Third, you are able to share your knowledge to some others. When
you read this Getting More: How You Can Negotiate to Succeed in Work and Life, you could tells your
family, friends and soon about yours publication. Your knowledge can inspire the mediocre, make them
reading a publication.

Lisa Auyeung:

Reading a e-book tends to be new life style in this era globalization. With reading you can get a lot of
information that may give you benefit in your life. Together with book everyone in this world could share
their idea. Textbooks can also inspire a lot of people. Many author can inspire their reader with their story as
well as their experience. Not only the storyplot that share in the publications. But also they write about the
knowledge about something that you need instance. How to get the good score toefl, or how to teach your
young ones, there are many kinds of book that exist now. The authors in this world always try to improve
their proficiency in writing, they also doing some exploration before they write on their book. One of them is
this Getting More: How You Can Negotiate to Succeed in Work and Life.

Roy Hanson:

This Getting More: How You Can Negotiate to Succeed in Work and Life is great book for you because the
content that is full of information for you who also always deal with world and still have to make decision
every minute. This specific book reveal it details accurately using great plan word or we can point out no
rambling sentences in it. So if you are read this hurriedly you can have whole info in it. Doesn't mean it only
provides straight forward sentences but difficult core information with beautiful delivering sentences. Having
Getting More: How You Can Negotiate to Succeed in Work and Life in your hand like keeping the world in
your arm, details in it is not ridiculous 1. We can say that no guide that offer you world throughout ten or
fifteen tiny right but this reserve already do that. So , it is good reading book. Hi Mr. and Mrs. occupied do
you still doubt that will?

Anne Young:

Is it a person who having spare time and then spend it whole day by watching television programs or just
lying down on the bed? Do you need something new? This Getting More: How You Can Negotiate to
Succeed in Work and Life can be the answer, oh how comes? A fresh book you know. You are so out of



date, spending your spare time by reading in this completely new era is common not a geek activity. So what
these guides have than the others?
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